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he government of Mexico has set out to

I transform our country based on five ma-

jor national goals: to have a peaceful, in-

clusive, well-educated, prosperous and globally-
responsible Mexico.

In order to build the prosperous Mexico we
long for, we must generate sustained high econom-
ic growth that results in more and better jobs that
will improve the quality of life of our population.

Mexico has a solid foundation on which
to attain these goals: healthy public finances; a
manageable debt level; a budget with no fiscal
deficit; a responsible and autonomous monetary
policy, as well as adequate international reserves.

Our macroeconomic stability and insti-
tutional strength are enriched by a wide so-
ciopolitical consensus that favors important
transformations required to boost the devel-
opment of our country. Through the Pact for
Mexico, two constitutional reforms have been
approved: one in education that will enhance
the quality of teaching, and another in telecom-
munications, radio broadcasting and economic

competition that will open up the sector and
ensure competition throughout our economy.
Furthermore, the Congress is analyzing a finan-
cial overhaul to increase the level of credit and
make it more affordable.

Mexico offers certainty and confidence to
investments, a business climate favoring pro-
ductivity and competitiveness, and an ambi-
tious plan to further develop infrastructure.
Moreover, the country’s strategic geographic
location and optimal legal framework for in-
ternational trade, through a network of trade
agreements with 45 countries, give us access to
a potential market of over one billion people.

Mexico’s exceptional economic and geo-
graphic conditions, as well as the talent and qual-
ity of its human capital, make it the ideal destina-
tion for new productive capital to flourish.

This is the time to invest in Mexico. Inves-
tors will find the government of Mexico and
ProMéxico to be allies committed to the suc-
cess of projects that create quality jobs and
prosperity for the country.

Enrique Pena Nieto
President of Mexico



Table of Contents March - April 2014
FINSA | oo

Devel t
evelopmen

Guest Opinion Business Tips Figures
Important Aspects German Know-How Accumulates
of Industrial Parks in Mexico as Auto Investment Flourishes

Movico’s Antomotive Industry Leaders in Industrial Real Estate

i

21 & i
f '..- T
s A G f—

|| [l )
| =
mEE #

76 MILLION

LEASE SOF DEVELOPED
TR = LOCATIONSIN.  consTRUCTION
: MEXICO
¢ Automotive Industry =
SPEEDING P =
1Y, i = =
EFASTLANE E A
H .. A ds 2 < -."ll
x. - 3 '=. 15 ]9 1
2 ‘& L18 2 : A
ASSET A 11 , LAND
MANAGEMENT | | i / DEVELOPMENT
From o /
ProMéxico ' - g
S 1855 C
~
=
<
<9
° Mexico’s Partner
E
£
S Exa Industrial Industrias Tamer
fg Grupo Huante Mofles Miller
jonl
= Air Design Vazlo
Arb Servicios Vistamex ;
roomex Mexico 01-B00-00-34672 info@finsa.nat W [cFinsalnt
Composites Materials - :
Special Feature IS4 1-B77-314-6850 www.finsa.net K /Finsalntl

Industrial Parks in Mexico

as Links for Competitiveness




Negocios ProMéxico | Mexico’s Partner

PHOTOS COURTESY OF EXA INDUSTRIAL

A HEAVYWEIGHT
CALLED EXA INDUSTRIAL

Every year, this manufacturer of bodies and trailers for
heavy vehicles exports as much as 60% of its output all
over the world, from the US to Nigeria.
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BY ANTONIO VAZQUEZ

Six out of every ten products
Exa Industrial produces end
up in other countries. The US,
Central America and Nigeria
are just some of the markets
this Mexican manufacturer of
bodies and trailers for heavy
vehicles has tapped into.

Founded in 1975 in the
city of Torre6n, Coahuila, Exa
Industrial —a company with
more than 35 years’ experi-
ence in the automotive sec-
tor— started out in the metal-
mechanic industry. From the
outset, its focus has been on
heavy vehicles and today it is
a leader in its home market
and internationally.

“Demand prompted the
company to explore other in-
dustrial branches, aside from
bodies and trailers —a market

in which we hold a 30% share
in Mexico,” says Exa Industrial
CEO Enrique Martinez Soltero.
Dump trailers, pneumatic
tanks, oil tanks, vaccum
tanks, belly dumps, lowboys,
cargo vans and flatbeds are
just some of the products
Exa Industrial manufactures.
More recently, the company
has ventured into the service
sector, offering its custom-
ers maintenance, paintwork,
welding, electrical and pneu-
matic systems checks.
According to Martinez
Soltero, 60% of Exa In-
dustrial’s annual output is
earmarked for export to
countries like Canada, US,
Dominican Republic, Baha-
mas, Guatemala, El Salvador,
Nicaragua and Nigeria.
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“We are working with
ProMéxico with a view to ex-

porting to Africa. It’s a project
in the pipeline but we’re al-
ready exporting to that con-
tinent, specifically to Nigeria,
where we sell products for the
mining and oil industries,”
says Martinez Soltero.

Exa Industrial employs
some 370 people but its future
is in the hands of just six highly
trained, exceptionally talented
industrial designers and engi-
neers with experience in the
market. Key to innovation and
development, this select team is
responsible for coming up with
new products for the mining,
industrial, construction and
food sectors, among others.

Over the last four years,
this ISO 9001:2008-certified
company has invested some 10
million USD in the acquisition
of new technologies to create
more complete products that
meet its customers’ needs.

“We’ve introduced inno-
vative new materials into the
manufacture of our products
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Dump trailers, pneumatic tanks, oil tanks, vaccum tanks,
belly dumps, lowboys, cargo vans and flatbeds are just
some of the products Exa Industrial manufactures. The
company has ventured into the service sector, offering its
customers maintenance, paintwork, welding, electrical

and pneumatic systems checks.

and that has given us a com-
petitive edge, especially in the
US, where other companies
only work with aluminum.
We, however, have developed
new designs using new mate-
rials that have been tested and
come with a guarantee,” says
Martinez Soltero.

It’s no coincidence, then,
that the state owned oil com-
pany Petréleos Mexicanos
(Pemex) and the mining gi-
ant Industrias Pefioles have
added Exa Industrial to its
list of suppliers.

In the short term, the com-
pany plans to expand its facili-
ties and, in the medium term,
Enrique Martinez Soltero is

optimistic, predicting Exa In-
dustrial will post annual growth
of as much as 25% over the
next five years. To reach that
goal, efforts to boost export
figures will be stepped up.

“We plan to consolidate
the company’s presence on
continents like Africa and Asia
over the next five years. We
know Asia isn’t an easy mar-
ket but when we refer to that
continent, we’re not just talk-
ing about making an incursion
into China. Our plan targets
other countries like Iran, which
has a strong oil industry,” con-
cludes Martinez Soltero. N
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